

















Financial Planning Perspectives
How to Buy Life Insurance

Life Insurance is primarily a product for families. If you have a spouse
and children who depend on your income and you don’t have extensive
resources, then life insurance is a useful tool to help them pay expenses.
Single people without dependents typically don’t need the same amount
of life insurance because they don’t have as many responsibilities that will
outlive them.

Most financial planners would tell you that insurance is not a replacement
for a long-term savings or investing strategy but an additional cushion.
Depending on your financial situation, life insurance and its ancillary prod-
ucts can have some very attractive tax characteristics as well.

Who needs life insurance: Those with dependents, either children or
friends or family members with special needs, with a nonworking spouse
or one with an income substantially lower than yours or those with a big
mortgage that will be too overwhelming for one income to pay off.

How much is necessary: Optimally, the right amount of life insurance
allows your survivors to invest the insurance payout and then draw down
the account over time in a way that matches the income you would pro-
vide if you were still around. You need to figure far more than a family’s
basic living expenses adjusted for inflation. Also consider:

¢ Education funds needed for each child from grade school to college.

¢ Money to cover special health expenses for a family member already
diagnosed at the time of the insured’s death.

¢ Funds for child care if the surviving spouse needs to keep working.
e Emergency funds that your survivors can keep in reserve.
Types of life insurance: There are six basic types of life insurance.

e Term: Term life insurance is the simplest kind of life insurance
because it pays if death occurs during the term of the policy, which
is usually from one to 30 years. There are two kinds of term life
insurance: Level term means that the death benefit stays throughout
the duration of the policy, and decreasing term means that the death
benefit drops in one-year increments over the duration of the policy.

» Whole life/permanent: Whole life or permanent insurance has a
level premium and pays a static benefit whenever you die. For this
guaranteed benefit, whole life is usually the more expensive choice
because it front-loads its costs into the early premium years of the
policy so it can invest the money to pay for death benefits at the end
of several years or decades. At a certain point, the policy owner will
pay in enough where he or she will start accruing cash value on that
money which can be withdrawn if the policy owner decides to cancel
the coverage. There are four types of permanent insurance:

e Whole or ordinary life: This is the most common types of permanent
insurance policy, offering a death benefit with a savings account.
You agree to pay a certain amount in premiums on a regular basis for
a specific death benefit. The savings element would grow based on
dividends the company pays to you.

e Universal or adjustable life: This variation offers a little more flexibil-
ity, such as the possibility of increasing the death benefit if you pass
a medical exam. The savings product attached to this find of account
generally earns a money market rate of interest, and after you start
accumulating money in this account you’ll generally have the option
of altering your premium payments. This helps if you lose your job
or have some other financial misfortune.

e Variable life: This policy lets you invest your cash value in stocks,
bonds and money market mutual funds which is good if those invest-
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ments go up. If they go down, your cash value and death benefit will
shrink, but you need to make sure there’s a guarantee that your death
benefit won’t fall below a certain level. This type of policy can be
fairly risky for ordinary consumers.

e Variable-universal life: This choice allows you the flexibility of pre-
mium payments with a more aggressive investment scenario for the
cash value of the policy.

Life insurance proceeds don’t generally go into Uncle Sam’s collection
plate, which makes life insurance an attractive purchase for many indi-
viduals hoping to maximize the amount to give to heirs. Yet life insurance
can also be purchased in a way to give the living policyholder tax-free
income during retirement. Since we’re taking about estate issues here,
getting proper advice is critically important. The federal government’s
current estate tax ceilings were set to expire in 2010, and this fact alone
could affect the attractiveness of this strategy for your situation.

This column is produced by the Financial Planning Association;, the mem-
bership organization for the financial planning community, and is provided
by Thomas J. Valore, a local member of FPA.

Remember to Shop Locally
The Milpitas Chamber is encouraging everyone to Shop and Dine Locally.

Support your community, and shop and dine locally. When you shop and
dine locally, you keep your tax dollars in Milpitas. Those funds can be
used to provide the infrastructure of roads, fire and police services that
everyone deserves.

Entertainment Book 2009
47 YEARS OF Great Time and Great Savings

Entertainment 2009 is HOT! HOT! HOT!
(Save up to 50%)

This exciting book offers you savings on casual dining,
restaurants, fast food, restaurants, entertainment, cruise reservations,
car rentals, hotels, and more.

Entertainment Books make wonderful gifts for friends, family and
business associates...and remember the holidays are just around the
corner, so the Entertainment Book is the perfect stocking stuffer.

Stop by the Chamber Office at 828 N. Hillview Drive
(in the Hillview Office Center) to get your book while supplies last.
The price is $25.00
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2008 Calendar of Events
October 2008

September 2008

LABOR DAY, City and Chamber Offices Closed
AMBASSADOR MEETING, Chamber Office, 12:00 Noon

MILPITAS BUSINESS FORUM LUNCHEON, Speaker Carl Guardino, Pres.
CEOQ, Silicon Valley Leadership Group, 11:30 a.m. 1:00 p.m., Embassy Suites
Hotel, 901 E. Calaveras Blvd., Milpitas

M.U.S.D., School Board Meeting, 7:00 p.m.

BUSINESS AFTER HOURS MIXER, Olinger’s Real Estate Investment, 89 S.
Main Street, Milpitas, 5:00 - 7:30 p.m.

MILPITAS DAYS Il with OAKLAND A's, Seattle Mariners vs A’s, 7:05 p.m.
M.U.S.D., School Board Meeting, 7:00 p.m.

PRO SPEAKER SERIES -Milpitas Host Lions, 7:00 p.m., Omega Restaurant,
90 S. Park Victoria, Speaker: Frank Welte, Program Assist. Vista Center for
the Blind and Visually Impaired

CANDIDATES FORUM, Milpitas City Hall, 455 E. Calaveras Blvd., 7:00 p.m.
Free Attendance.

BOARD OF DIRECTORS MEETING, 7:30 a.m., Chamber Office
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AMBASSADOR MEETING, Chamber Office, 12:00 Noon

BUSINESS AFTER HOURS MIXER, DeVry University, 2160 Lundy Ave.,
Suite 250, San Jose, 5:00 - 7:30 p.m.

COLUMBUS DAY — (Observed)

M.U.S.D., School Board Meeting, 7:00 p.m., School Board Room
NATIONAL BOSS DAY

BOARD OF DIRECTORS MEETING, 7:30 AM, Chamber Office

BUSINESS EMERGENCY PREPAREDNESS WORKSHOP, David Libby
presents, Chamber Office, 828 N. :Hillview Drive, Milpitas, 6:00 p.m. $35,
R.S.V.P. to the Chamber at 408-262-2613

M.U.S.D. School Board Meeting, 7:00 p.m., School Board Room

PRO-SPEAKER SERIES-Milpitas Host Lions, 7:00 p.m., Zahir's Restaurant,
174 W. Calaveras Blvd., Speaker: Police Chief Dennis Graham, City of Milpitas

v City Council Meetings

First & Third Tuesday of each month at 7:00 p.m.

4 Planning Commission Meetings
Second & Fourth Wednesday at 7:00 p.m.

Get Connected with Connection Clubs

TUESDAY CLUB #1 - 1st & 3rd, Summitpointe Golf Club

8:00 a.m. - 9:00 a.m.

WEDNESDAY CLUB #2 - 2nd & 4th, Sushi Mamorul38 S.

Main Street, Milpitas. 12:00 - 1:00 p.m.
Call Chamber office for information (408) 262-2613.

Milpitas Chamber of Commerce
828 N. Hillview Drive
Milpitas, CA 95035
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